
CAMEE TOOL 2-2: Client Evaluation 
 

ABSTRACT 
 

Do you know who your best clients are? Do you know where you should be focusing your marketing 

and sales efforts to maximize financial performance of your firm? You may be surprised.  

 

The attached spreadsheet will help you answer those questions by analyzing the amount of work and 

profit for each client. 

 

 

 

 


